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BioCircular
Climate / Energy Transition - seed - EU - raising $4,500,000

Score 54.9/100 — PASS (conviction: low)

Signal coverage: 0% company-specific (0 metrics parsed from the plan); remainder from sector priors.

Investment memo

Pass, but keep the door open. The single strongest reason for is a genuine structural cost edge—30% below
pea protein—into a $31B market growing 24%, converting a waste stream into food-grade protein with two
offtake LOls already in hand. The single strongest reason against is that the entire thesis rests on unproven,
capital-intensive scale economics: a $4.5M seed cannot fund the $30—100M commercial plant needed to
validate the cost claim, while the margin is squeezed from both ends—deflationary output prices and feedstock
that acquires a bid as rivals enter—and EU Novel Food authorization is an unbudgeted 18-36 month gate that,
if it slips, strands the LOIs and shrinks the market to pet-feed. At a composite 54.9 with zero disclosed unit
economics, we do not underwrite this now. No ticket. Re-engage only on a re-score "e55 driven by (a) bottom-up
CapEx/kg and demo-scale titer data, and (b) a filed EFSA dossier; if earned, cap at ~1% of a diversified book

at roughly $15.4M pre, staged against those two milestones—never single-name concentration.
Narrative engine: live model (anthropic)

Entry strategy

Ticket: $1,196,460 target (range $598,230-$1,914,336)

Target ownership: 6%

Valuation band (pre-money): $8,117,600 / $15,441,000 / $30,882,000
Return: 6.06x expected (15.4x base) - ~29.4% IRR over 7yr - loss prob 61%

Deployment schedule:

* 0% — Initial: Do not deploy. Add to watchlist.

« 100% — Re-entry: Only after a materially improved re-score ("e55) with fresh evidence.
Portfolio: Pass for now. If re-scored "e55 after new traction, size at ~1% of a diversified venture book — never
single-name concentration at this stage.

Score breakdown

Market size & growth — 53/100 (weight 14%)

~$31B TAM, 24% CAGR (Climate / Energy Transition).

Timing / tailwinds — 80/100 (weight 5%)

Sector growth 24% vs. 12% neutral baseline.

Moat / defensibility — 53/100 (weight 16%)

economies of scale is the category's mature moat (ceiling 68), but ~55% realized at seed given disclosed traction —
an unproven moat is discounted toward the 35 "no demonstrated defensibility” floor.
Unit economics potential — 33/100 (weight 15%)

~40% mature gross margin, capital intensity 85% (sector reference).

Team / execution signal — 58/100 (weight 28%)

commercial validation cited

Scientific / tech feasibility — 66/100 (weight 7%)

solid-state storage, long-duration storage chemistry, DAC cost curves

Regulatory / legal headroom — 61/100 (weight 7%)

Regulatory intensity 60% (higher = more legal drag).

Competitive headroom — 62/100 (weight 8%)

Competitive intensity 55%. policy/subsidy dependence and commodity-linked margins.



Analyst council

Research Scientist — Fermentation-to-protein is technically credible, but the 66/100 feasibility
score is misapplied — it references battery/DAC frontier, not biomanufacturing scale-up

+ The 66 score cites 'solid-state storage, long-duration storage chemistry, DAC cost curves' — none relevant to a
fermentation protein play. The generic sector prior is doing the work here; the real feasibility question is titer/rate/yield
economics and downstream separation cost, which the model never evaluated. I'd treat the 66 as uninformative
rather than reassuring.

+ The underlying science is real and de-risked at TRL: biomass/precision fermentation on food-waste substrates
(e.g. Quorn mycoprotein, Solar Foods, Nature's Fynd) proves food-grade protein from fermentation is manufacturable
and EU Novel Food-approvable. Waste-stream feedstock (variable, contaminant-laden) is the genuine technical
differentiator and the genuine risk.

+ Central unproven claim: '30% below pea protein at target scale.' Pea protein isolate runs ~$2-4/kg; food-grade
fermentation typically fights $5-10/kg driven by ~40-60% of opex in downstream recovery/drying and sterile capex.
The 200 kg/week pilot (~10 t/yr) is ~1000x below the commercial scale where that cost claim must hold — a classic
scale-up valley of death.

+ Zero plan metrics disclosed (0% signal coverage): no titer, yield, DSP cost, contamination-rejection data, or
CapEx/kg. For a seed climate deal the 33/100 unit-economics score at 85% capital intensity is the binding constraint,
not tech feasibility — this is a bioprocess CapEx story dressed as a science story.

I Feedstock heterogeneity: variable, seasonal, microbially-contaminated food-industry waste undermines consistent
titer and food-grade purity — the very thing that separates this from clean-substrate incumbents, and the most likely
source of yield collapse at scale.

I Scale-up economics unproven: the 30% cost-advantage claim is asserted at 'target scale' with no bottom-up
CapEx/kg or DSP cost; alt-protein fermentation peers (Perfect Day, Motif) have burned $100M+ hitting cost parity,
versus a $4.5M raise.

I Regulatory latency: EU Novel Food / food-contact approval for a waste-derived protein adds 18-36 months and
toxicology/allergenicity testing burden; LOIs are non-binding and will not survive if approval or cost parity slips.

Data Analyst — 33/100 unit econ is fair for a capex-heavy fermentation play with zero
disclosed cost data — but the 30% cost claim, if real at scale, is the whole thesis

+ | largely accept the 33/100. It reflects two facts: ~40% mature gross margin (sector prior for a commodity food-
ingredient sold into price-sensitive pet-food/alt-protein buyers) and ~85% capital intensity — a bioreactor buildout is a
project-finance problem, not a SaaS margin curve. The score isn't a knock on the product; it's structural to the
business model. Pushback only comes if they prove the

+ Every quantitative claim is contingent on scale the company has not reached. Pilot is 200 kg/week; the 30%-below-
pea-protein cost is 'at target scale,’ with no disclosed target volume, capex per tonne, feedstock cost curve, or opex
breakdown. Pea protein trades ~$3-6/kg wholesale — a 30% edge is meaningful ONLY if it survives full-scale energy,
downstream purification, and food-grade certification

+ LTV/CAC and payback are the wrong lens here — this is B2B commodity supply, not recurring subscription. The
metrics that confirm or kill: (1) fully-loaded cost/kg at first commercial line vs. spot pea/soy protein; (2) gross margin
per tonne at 60-70% utilization; (3) capex/tonne of annual capacity and the resulting payback on the plant; (4)
feedstock supply contracts and price volatility of ‘food-

+ TAM triangulation not run and | can't run it: $31B is a top-down sector figure. Realistic SAM is the drop-in protein-
ingredient slice addressable by a single EU plant — likely low hundreds of millions, and SOM is gated by plant
throughput, not demand. This is a capacity-constrained, not demand-constrained, business; TAM is nearly irrelevant
vs. how many tonnes/year they can actually build and fina

I Margin is commodity-linked and input-linked simultaneously: output prices track pea/soy protein (deflationary as alt-
protein scales), while ‘waste' feedstock acquires a market price as competitors bid for it — the 30% edge can
compress from both ends. This is the disclosed structural risk (commaodity-linked margins) and it directly caps unit
economics.

I Capital intensity (~85%) means $4.5M seed only funds pilot-to-demo; the real question is a $30-100M+ project-
finance round for the first commercial plant, which seed investors cannot underwrite and which depends on offtake
and debt markets that may not exist at Series A.

I Food-grade novel-protein approval in the EU (Novel Foods regulation) can take 18-30 months and is not
addressed — regulatory drag (60%) plus subsidy dependence means the cost-advantage timeline may slip past the
window where alt-protein demand supports pricing.

Economist — Real cost edge into a growing protein market, but the 53 TAM score flatters a
commodity business with unproven scale economics

+ The 53/100 market score is roughly fair but for the wrong reason — the $31B alt/pet-protein TAM at 24% CAGR is
real, yet BioCircular sells a commodity input whose demand is highly price-elastic: buyers substitute freely between
pea, soy, and microbial protein on cost. The addressable slice is not the $31B ingredient market but the substitutable
wedge where a 30% cost edge actually converts, likely

+ Supply-side moat is genuinely economies-of-scale plus feedstock logistics — but at 200 kg/week pilot the 30%
cost advantage is a modeled target-scale figure, not realized. Fermentation capex is brutal (model flags 85% capital
intensity); reaching cost parity likely needs $30-80M in plant build after this seed, and the advantage erodes if
incumbent pea protein cuts price or competitors secure the s



+ Competitive equilibrium in bio-manufactured protein is crowded (Meati, Nature's Fynd, Solar Foods, Calysta) —
the durable rent is not the strain but exclusive, contracted access to a specific waste stream at negative/zero cost. 2
LOIs (non-binding) and 0 quantified plan metrics mean the '30% lower cost' claim is unaudited; the whole thesis rests
on an undisclosed feedstock supply contract.

+ Macro sensitivity cuts both ways: as a waste-to-value process it is less subsidy-dependent than DAC/storage
peers (a plus vs. the sector's structural risk), but output prices are commodity-linked to pea/soy — margins compress
in an ag-price downcycle exactly when the 40% mature GM assumption is most fragile.

I Unit economics unverified: model scored 33/100 on economics with LTV/CAC un-disclosed and no bottom-up TAM.
The 30% cost edge is a target-scale projection; if realized capex or feedstock cost is higher, gross margin collapses
below the assumed 40% and the drop-in value prop disappears.

I Regulatory drag on food-grade novel protein in the EU — Novel Food authorization (EFSA) can take 18-36 months
and is not evidenced as secured; a delay strands the offtake LOIls and the pilot.

I Capital intensity mismatch: a $4.5M seed cannot fund the commercial plant needed to prove the scale economics
that are the entire moat — high dilution/financing risk before the thesis is testable, with commodity-linked pricing
capping the terminal margin.

Corporate & Regulatory Lawyer — 61/100 understates BioCircular's core legal risk: Novel
Food authorisation is a 18-36mo gate the score doesn't isolate

+ The 61/100 'regulatory headroom' treats this as generic sector drag, but the binding gate is EU Novel Food
Regulation (EU) 2015/2283 — food-grade protein from a fermentation/waste-stream process almost certainly needs
EFSA authorisation before commercial sale, a 18-36 month dossier process with no guarantee of approval. The two
offtake LOIls are worth little until this clears. I'd push the score do

+ Waste-stream feedstock triggers a second regime the score ignores: EU food/feed law bars certain former-
foodstuffs and animal-derived waste (Reg (EC) 1069/2009 ABP rules) from re-entering the food chain. 'Food-grade
protein from food-industry waste' must document that inputs qualify as food, not waste, under the End-of-Waste and
feed-ban framework — mislabelling here is existential, not cosmetic.

+ Securities/structure side is clean and low-risk: a $4.5M seed sits comfortably under Prospectus Regulation
qualified-investor / sub-threshold national exemptions (€1M-€8M). Real action item is entity-specific — confirm
country of incorporation (GmbH/SAS/B.V.), as notarial deeds, preference and drag enforceability vary materially by
member state. GDPR/AI Act exposure is minimal for a B2B ingredient

+ IP posture is the honest weak spot: description discloses zero patents or filed applications, and fermentation
strains/process are best protected as trade secrets + strain deposits — but the 'drop-in replacement, 30% cheaper’
claim implies a process edge that is hard to defend if unpatented and reverse-engineerable at scale. Model's moat
score (53) is generous absent disclosed filings; demand IP s

I Novel Food authorisation failure or delay: if EFSA dossier stalls or is rejected, the entire food-ingredient revenue
thesis is dead and only pet-feed remains — a materially smaller TAM than the $31B cited. Counter-argument: several
precedent fermentation proteins (e.g. mycoprotein, precision-fermentation dairy) have cleared EFSA, so approval is
plausible, but budget 24-36mo and ~€0.5-1.5M dossier

I Feedstock reclassification risk: a regulator or customer QA finding that inputs fall under ABP/waste rules rather
than food-grade former foodstuffs could force reformulation, void the food-grade claim, and collapse offtake LOls.

I Enforceability gap on investor terms: BVCA-style term sheets do not automatically bind under national company
law — liquidation preference, tag/drag and anti-dilution may be unenforceable or require notarial form in the
jurisdiction of incorporation, which is undisclosed. Weak IP protection compounds this: little to secure downside if the
process is copied.

Market data sources
« Fortune Business Insights (2026) — Climate tech $39.1B in 2026 at 23.3% CAGR 2026-2034 (~$31-32B in 2025)
https://www.fortunebusinessinsights.com/climate-tech-market-109849
* Precedence Research (2026) — $39.6B in 2026 I’ $282.0B by 2035 at 24.4% CAGR
https://www.precedenceresearch.com/climate-tech-market

Assumptions & limitations

» Market size / growth for Climate / Energy Transition is anchored to Fortune Business Insights (2026): Climate tech
$39.1B in 2026 at 23.3% CAGR 2026-2034 (~$31-32B in 2025). Full citations are listed under "Market data sources".

« Signal coverage: ~0% of the score is backed by the plan's own disclosed metrics (0 quantified fields); the remainder uses
Climate / Energy Transition sector priors — add financials to raise it.

« Stage norms reflect US-market seed deals; adjust for geography "EU".

* Score is a screening signal, not a substitute for legal, financial, and technical due diligence.

This memo is generated by an Al screening tool for research purposes and is not investment advice, an offer, or a solicitation. Figures are
model estimates, not guarantees.



